


Features and Applications

Dashboard

Search Engine Optimization

» Live, real time data of your website traffic, showing all visitors and leads
with their Lead Score and visit details; source, pages viewed, time of
visit and time spent on each page, history of visits, and company details

» Alerts for visitors, leads, and keyword trends you set and define your
own criteria and Optify takes careof delivering notifications to you.

Lead Tracking

» Step-by-step guidance to optimize your website for multiple search
engines based on the keywords you choose to target

» Keyword suggestion and tracking application to help you choose the
right keywords and show your ranking and views of your SEO progress
compared to your competitors on each major search engine

Social Media

» Full lead intelligence including website behavior history, full lead details,
and corresponding customized lead score

» Customizable lead scoring to help focus sales efforts, allocate
and delegate leads effectively, and help analyze and optimize channels
based on lead quality

» Track visits and leads generated from LinkedIn, Facebook and Twitter
» Measure your social media efforts to determine ROl and success

» Full Twitter client to monitor Twitter feed, track visits, leads, re-tweets,
and followers, and schedule automatic campaigns to create an effective,
time-saving, event communication via Twitter
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A comprehensive customizable reporting application that provides robust
out-of-the-box traffic reports and the ability to customize your data. You
can create new reports that let you slice and dice data with both built-in
and custom filters
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Optify can be fully integrated into Salesforce. This seamless integration
provides sales team with details about company and individual visitor
contact (or lead) visits to your websites — information your sales team
needs to close more deals and align sales with overall business goals
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